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Introduction:
 Historical Context: - Nazi Germany (1933-1945) under Adolf
Hitler's leadership.
- Focus on authoritarian leadership,

propaganda to foster compliance in crimes against humanity. | e 0 il oo DA 5 o bt
. . . 2 ,.n : "_.).... : . ; "."".'-' ‘l"l‘ ‘ &" "\.Tff,f']"”“’ - d
* Relevance of Social Psychology: - Understanding social R S e SN O Bt T i

1%\
'.‘.‘_"*’ s;p'l .
LY

P
A)‘,“

Interactions, compliance, conformity, and obedience.
- Insight into how
psychological principles influenced behaviors and events.

Key Social Psychology Principles: Applications of Social Psychology in Nazi Germany:

 Attribution Theory:
* Propaganda Techniques:

Fritz Heider (1958): Dispositional vs. situational attributions. Jones & Davis
(1965): Correspondent inference and perceived traits. Use of psychological concepts by Joseph Goebbels.
Harold Kelly (1967): Covariation Model — consensus, distinctiveness, consistency. ldeology based on racial supremacy and anti-Semitism.
Bernard Weiner (1985): Locus, stability, and controllability of attributions. e e b febeiter_erwacht ]

Kelley’s Theory of Attribution ATTRIBUTION -

VWhat causes certain behaviour?

You conclude that . . . i / \

Is it caused by
something outside

the person we observe,
i.e. their situation

This person always This person does not -

S complains in this complain in other settings 2

complain -|— + 3 ——> the restaurant is terrible ‘ ‘
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i.e. their personality

= internal attribution = external attribution

« Obedience: i 2 i 2 B Y ofionaliojialiftenads
* Public Perception and Attributions:

DISPOSITIONAL ATTRIBUTION SITUATIONAL ATTRIBUTION

Stanley Milgram (1963): Obedience to authority and moral conflict. Recent Studies:
Similar results indicating high levels of obedience.
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Simplification of complex socio-economic factors.
Blaming Jews and other groups for Germany’s downfall.
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e Conformity and Social Norms:

* Conformity: Establishing discriminatory norms.

, , , Social pressure to conform to Nazi ideology.
Solomon Asch (1951): Group pressure and distortion of judgments. Modern ;

Applications: Social media and conformity through social comparisons.

WMHICH LINE IS
THE SAME LENGTH
AS THE LINE
ONM THE LEFT?

I * Obedience to Authority:
e Compliance: L INE A B C

Absolute obedience in a militarized regime.

Techniques that take advantage of Mindlessness, norm of reciprocity, and repetitive L , ,
Role of authority figures in enforcing extreme measures.

requests.
Nazi Germany Examples: Gradual escalation of requests leading to extreme actions.

Six Compliance Factors

Social Proof

e Compliance Techniques:

Gradual increase in restrictive measures against Jews.
Use of war and social turmoil to decrease mindfulness and increase
compliance.

Reciprocit

Conclusion:
* Implications for Understanding Social Influence:

Insight into the psychological mechanisms behind historical events.
Relevance of social psychology in explaining behavior during extreme social control.

* Contemporary Relevance:

Similar psychological principles observed in modern contexts.
Importance of awareness to prevent recurrence of such phenomena.
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